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However much Governor Altgeld of Illinois may be con- 
demned for pardoning the anarchists whose conviction was ap- 
proved by the higher courts and by the American public in 
' general, he will at least receive the thanks of the life underwrit- 

ers for having vetoed the valued policy law that passed both 
- Houses of the legislature of that State. It was announced in 
several of the journals that the bill as passed had become a law, 
but at the last moment the Governor interposed his veto, thus 
killing it. 





Tuts issue of Tue SPECTATOR has to be hurried up consider- 
ably on account of Tuesday being the Fourth of July and a 
legal holiday. The work usually done on Tuesday had to be 
done in advance, and only news of special interest could find 
place on Wednesday. In some respects holidays are a nuisance, 
but notwithstanding we must be patriotic, at least once a year, 
and enjoy our firecrackers and fireworks with the rest of the 
boys. THE SpecraTor is mailed Wednesday evening, holiday 
or no holiday. 





THE committee appointed at the Niagara Falls meeting to 
submit to the companies the propositions and_ resolutions 
adopted at that meeting, have issued a circular soliciting answers 
from the company managers to each one of the several proposi- 
tions set forth as the official action of that gathering. All these 
are embodied in the circular addressed to the smallest as well as 
the largest companies, and all are urged to forward their answers 
promptly to the committee. This committee consists of E. C. 
Irvin, Eugene Harbeck, R. J. Smith, M. O. Brown, H. C. Eddy, 
and J. J. Kenny. When the Niagara Falls meeting adopted the 
resolutions referred to, they added that when in the judgment 
of the committee a sufficient number of signatures were obtained, 
a meeting of the same body should be called by the president 
to ratify the action taken. No company is bound by its signa- 
ture until the future meeting shall have passed upon the work 
of the previous one, 





Tue Insurance Congress held at Chicago brought forth so 
many excellent essays on a variety of insurance topics that no 
insurance journal has been able to print them all. We gave 
our share, and several of our contemporaries printed others, so 
that the majority of them found their way into print. Other- 
wise, we are informed, the Congress would have failed of its 
purpose, for the attendance at the several sessions was small. 
As we predicted, the gentlemen who took the trouble to prepare 
valuable papers for a special occasion, found more readers of 
their essays in the insurance journals than listeners at the time 
of theirdelivery, ‘The great difficulty with the Congress lay in 
the length of the programme. It was absurd to suppose that 
the interest in such a gathering could be maintained for a whole 
week—two days should have been the utmost limit. But we are 
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informed that the life underwriters of Chicago boycotted the 
Cengress because they took exception to one gentleman who had 
something to do with the arrangements. This was hardly 
courteous to the gentlemen whom they had invited to address 
them, but was instead a very petty way of showing their dis- 
pleasure, This is given as a reason why the attendance was so 
small. We hope for the credit of Chicago life underwriters that 
the report was untrue, and that they will refute it. 





COMMENTING upon the present situation in fire underwriting, 
the manager of a large company said a few days since, that the 
business had been so unprofitable thus far this year that but few 
of the companies could, even under normal conditions, hope to 
make good their losses during the remainder of the year. He 
said that the managers were unable to devise any means for 
remedying the conditions, as the fire losses seem to be unpre- 
ventible, and what aie regarded as good risks are burning on all 
sides. There have been many improvements in the methods of 
conducting the business, he said, and better practices prevail 
now than in several years, but the increase in losses more than 
counterbalances the premium receipts even under the better 
practices. The geatleman referred to attributed the large in- 
crease in the number of fires to that insidious incendiary, elec- 
tricity, that is now coming into such gencral use for power and 
lighting purposes. The wires conveying this dangerous element 
are found everywhere, crossing the roofs of buildings and per- 
meating into their interiors, where they are strung about without 
regard to the fire hazards thus introduced. A safe and eco- 
nomical method of insulating the wires, if discovered, has not 
yet come into general use, and underwriters are well satisfied 
that a large number of fires originate from broken insulation or 
imperfect wiring. Inspectors of electric installations are apt to 
do their work in a perfunctory way, so that imperfect workman- 
ship frequently receives their official approval, and the compa- 
nies assume risks in consequence of which they have no knowl- 
edge. Indeed, so little is known regarding electricity that it is 
doubtful if even the best electrical experts can fully provide 
against its dangers or if they even knowthem, It has been 
suggested that there should be organized a National Bureau of 
Inspections, under the supervision of underwriters, and that ex- 
perts in all classes of fire hazards should be employed to inspect 
risks in all parts of the country. This would necessitate the 
employment of a large army of inspectors, and how to direct 
and handle them would be a difficult problem to solve. But 
there is no reason why fire underwriters should bear the cost 
and burden of such a bureau; every community should have 
one of its own, supported at public cost. Every citizen is in- 
terested in the protection of property, and whatever conduces 
to that end should be provided the same as police and fire pro- 
tection is provided, at public expense. In New York city there 
is a building department that might be clothed with sufficient 
additional powers to enable it to make inspections at least of all 
electrical installations under the directions of an expert. It 
might be worth while for the underwriters to secure legislation 
to this end at the next session of the legislature. In several 
cities a fire marshal has been empowered to make house to 
house visitations at intervals in search of fire hazards, and the 
results have been most satisfactory. But underwriters have 
found it less trouble to assume for themselves burdens that 
should be carried by the general public than to unite to secure 
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proper legislation in regard to them, especially in the protection 
of property, as, for instance, the maintenance of fire patrols. 
We venture to say that if all fire patrols were at once discon- 
tinued they would be immediately taken up by the different 
municipalities and added to the fire departments. So combined 
effort to secure the authorization of public fire inspection de- 
partments would undoubtedly secure the desired end. In con- 
nection with the subject of the insidious destructiveness of 
electricity, we would call attention to an illustrated article on 
“ Electrolysis,” to be found on another page of this issue. 





“ THE capital of the Lloyds is the wealth of its subscribers,” 
is an expression credited to Manager Chesebrough of the Guar- 
antee and Accident Lloyds. The remark is alleged to have 
been made in the course of an explanation why the Guarantee 
makes a draft on this “capital” in the form of an assessment 
upon its subscribers, who are its guarantors, to pay losses. 
Some of these subscribers, it is reported, will be required to 
pay as much as $1200 to meet this one assessment, and all will 
have to pay proportionately. How they will relish this draft 
upon their “wealth” at this particular juncture, when the 
money market is so tight, can be imagined. It is presumed 
that the subscribers are all wealthy men, but most of them are 
also active in business, and it will be surprising if they take 
kindly to this sudden and unexpected draft upon their re- 
sources. “The capital of the Lloyds is the wealth of its sub- 
scribers,”” but just how tangible and get-at-able this capital is in 
cases of emergency has not been satisfactorily demonstrated. 
A case is reported of one Western subscriber to a fire insurance 
Lloyds who recently failed, and was forced in consequence to 
cancel his subscription to the Lloyds. What chance of recovery 
would claimants have against this man’s bankrupt estate? His 
wealth, that the Lloyds was banking upon, suddenly vanished 
with the advent of hard times, and so much, at least, of the 
vaunted “capital” of that particular Lloyds became a myth— 
a delusion and asnare. ‘The subscribers to these Lloyds aggre- 
gations can never know what their liability is, while the holders 
of their policies can never be certain that claims arising under 
them will be paid. Stock companies, having fixed cash capitals, 
and accumulated assets, are things tangible that can be reached, 
in case of dispute, by due process of law, but where would one 
find his remedy against a Lloyds, whose “capital is the wealth 
of its subscribers?" So long as premiums come in fast enough 
to pay losses, expenses and dividends to subscribers, everything 
is plain sailing; but in case a Lloyds is overtaken by a great 
disaster, subscribers ard policyholders would be overwhelmed 
together. 





THE meeting of representatives of fire insurance companies 
in Nashville last week, to consider what action should be taken 
in regard to the oppressive law that is to be enforced in Ten- 
nessee, is described by our Nashville correspondent. At the 
conclusion of the meeting it was hoped that the committee ap- 
pointed to wait on the Attorney-General would be able to per- 
suade him to advise a postponement of the enforcement of the 
law until the legislature meets again, but a later despatch states 
that the Attorney-General does not feel warranted in interfering 
with the decision of the Supreme Court, which declared that 
the law was constitutional and applied to all companies doing 
business in the State, This requires the companies to file 
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copies of their charters with the Insurance Department and in 
every county wherein they do business. The decision of the 
Supreme Court is to the effect that this virtually makes the com. 
panies domestic corporations, and as such subject to a tax upon 
their capital of one and one-half per cent. It is claimed by 
some that this is opposed to the revenue law of the State, which 
levies a tax on premiums “in lieu of all other taxes”; but as 
opposed to this is the argument that the tax on capital is for the 
privilege of doing business in the State, while the revenue tax 
is for business actually done. The Secretary of State was will- 
ing, with the advice of the Attorney-General, to leave the matter 
open till the legislature should have opportunity to repeal the 
law, but the Attorney-General declines to take that responsibil- 
ity. Of course, the other State companies will refuse to pay the 
tax on capital which is neither invested nor held within the 
State, but if they attempt to do business in Tennessee they are 
likely to get into serious trouble. Many companies have al- 
ready withdrawn, closing their agencies and canceling their 
policies, and others will follow their example. Whether any 
will remain and attempt to evade the law, or take the conse- 
quences liable to result from defying it, remains to be seen. At 
present it looks as though Tennessee propertyowners would be 
deprived of their insurance to a great extent, which would be a 
serious thing for them. There is a demand for the convening 
of a special session of the legislature to repeal the law, but the 
Governor is reluctant to do this if any other way out of the 
difficulty can be found. The Governor, and other State officers, 
are opposed to the enforcement of the obnoxious law, which 
was never intended to apply to insurance companies, and has 
been a dead letter, so far as they are concerned, since its enact- 
ment in 1891. The Secretary of State gave the companies till 
July 1 inwhich to file their charters, by doing which they would 
accept the conditions of the law and become liable to the tax 
on capital. What measures he will take to punish those who do 
not comply with this requirement has not been disclosed. 
Should the companies all retire from the State and remain out 
until the oppressive law is repealed, it would be a lesson to the 
Tennessee law makers, and might have a beneficial effect upon 
future legislation in other States. Business men apparently 
fully appreciate the gravity of the situation, and at a meet- 
ing held at Nashville resolutions were adopted asking the 
Governor to call an extra session of the legislature to con- 
sider the matter. The present indications are that he will 
not do so. Many of the strongest companies doing business 
in the State have already ceased writing, and it is announced 
that it is their intention to close up their business there 
atonce. It is stated that about fifty companies have already 
stopped writing on Tennessee risks; many of them have can- 
celed the policies they had in force, and the others will prob- 
ably do so at an early day. Up to the present time the under- 
writers have the best end of the fight, and if they persist in 
withdrawing from the State the repeal of the obnoxious law to 


‘which they have taken exception will inevitably result. 











Tue agents in Buffalo of the lake marine companies are quite disappointed 
in the meagreness of the west-bound freights this'season. They agree that 
the amount insured is unprecedentedly small, and cannot account for it on any 
other basis than that Western merchants have countermanded orders for goods 
by reason of the monetary stringency. The lake steamers are running with- 
out profit, and some of them, it is said, have already laid up awaiting im- 
provement in freight demand. 
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THE RATE OF INTEREST. 


-s question of the reduction in the rate of interest earned 

by financial institutions and life insurance companies in 
particular, may well absorb the attention of all those connected 
with such institutions who are interested in seeing as large 
profits made as are consistent with the safety of the invest- 
ments, Year by year has seen the field for high interest invest- 
ments contracting, and now even in the West new issues of 
securities only bear low rates of interest. The present strin- 
gency of the money market may have an indirect bearing on 
the rate of interest in the West by forcing borrowers to deposit 
better collateral, and by thus reducing the risk of loss the 
lender will be willing to accept a lower rate of interest. Said a 
banker a few days ago: “‘ The New York banks have got tired of 
helping out Western banks when they get loaded up with a lot 
of worthless paper, and we are insisting on good collateral se- 
curity for our own protection.” 

As instancing the decline in the rate of interest earned by the 
leading life insurance companies of the country, we present 
herewith a tabulation compiled from official reports of the New 
York Insurance Department, showing the rate of interest earned 
by twenty-seven companies, year by year, for the past twenty 
years, and showing also the average rate earned in each five-year 
period, as well as the average for the whole twenty years. The 
table has been compiled by dividing by the mean invested 
assets of the year the amount of interest and rents actually 
earned, exclusive of profits on sales, so that the figures show the 
actual rate of interest obtained by each company on its invest- 
ments. 

During the first five years of the twenty under consideration, 
the average rate earned was over 6.70 per cent, although a de- 
cline was noted each year, the difference between the first and 
the fifth being 0.56. In the second period a heavy decrease is 
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seen in the average, it being reduced 1.05 to 5.66. In the past 
ten years the decline has been much slower, with a slight re- 
covery in the past two years, and the companies are still able to 
earn over five per cent, which leaves them a margin of safety of 
over twenty-five per cent above the reserve requirements. Dur- 
ing the twenty years the rate has averaged 5.77 per cent, or only 
one-half of one per cent over the rate earned in 1892. If the 
present experience continues during the next decade, the com- 
panies will have no difficulty in earning the required four per 
cent on their reserve. 





INSTRUCTIVE RATIOS FOR FIRE UNDER- 
WRITERS. 


HE experiences of the past are useful guides for the 
future. In the table herewith we present in a few lines 
the history of fire underwriting during the ten years last past, 
with a few instructive ratios deduced therefrom, that he who 
runs may read. The figures are taken from the annual reports 
of the New York Insurance Department, the ratios being com- 
puted by ourselves. Studious underwriters, who are endeavor- 
ing to locate the causes whose effects are but too plainly visible 
in the mounting ratio of fire losses to premiums, may possibly 
obtain a clue by scanning this table. This is intended to indi- 
cate the relation between premiums received and risks written 
(representing for the purposes of this table the insurable prop-. 
erty value), and also the percentage of such property which 
burned, year by year, in the past decade. As the New York 
Insurance Report does not separate the aggregate business done 
by the companies so as to show respectively the annual and term 
risks written, together with their premiums and losses, the totals 
of these items are given. 
It will be noted that, while the rate of premium, with some 
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| | | | AVERAGES. 
' | | J | | —_—_—_— 
COMPANIES. 1873. | 1874, | 1875, | 1876. | 1877. | 1878. 1879. | 1880. | 1881, | 1882, | 1883. a ony 1886, | 1887. | 1888, 1889, | 1890, | 1891. | 1892 1873 1878 | 1888 | 1988} 1873 
| | to | to to to to 
| 1877. | 1882. | 1887. | 1892. | 1892, 
} | | | | 
sae ce iio i iS Ee See Cia weds | | mae ie = j rani —- | rey oe ey 
Etna Life.......-.-+++- 8.23 | 7.66 | 6.71 | 7-42 | 7.10 | 6.90 | 6.65 | 5.54 | 5.64 | 5.61 | 5.62 | 5.77 | 5.55 | 5-28 5 58 | 5.42 5-30 | 5-19! 5.34 | 5.27 7-42 | 6.07 | 5.56 | 5.30] 6.09 
errr re 6.63 | 6.94 6.99 | 6 78 | 5.97 | 5-73 5-82 | 5.62 | 5.73 | 5.39 | 5-23 | 5.22 4.98 | 5.23 4.86 4-82 | 4.98 | 5 08 | 5.23 | 5 06 | 6.66 | 5.66 | 5.10 | 5.03] 5.61 
Brooklyn........+--+++: 6.44 | 6.83 | 6.51 | 4.96 | 6.41 | 6.13 | 6.00 | 5.63 | 5.10 | 5.35 | 5.34 | 5-46 5-67 | 5.57 | 5-28 | 5.81 6 08 | 5.46 | 5.37 | 5-51 | 6.23 | 5.65 | 5.46 | 5.65] 5.75 
Connecticut General... .| 7.04 | 5.57 5-98 | 5.62 | 5.95 5-98 | 5-04 | 5.59 | 5.28 | 5.56 5.68 | 5.98 | 5.92 | 5.50 | 5-74 | 5.88 6.01 | 5.99 | 5-79 | 5-67 | 6.03 | 5-49 | 5-76 5.87] 5.79 
Connecticut Mutual..... 6.72 | 7-11 | 7-47 | 7.31 | 6.91 | 6.18 | 6.23 | 5.38 | 5-34 | 5.27/| 5.71 | 5.35 | 5-48 | 5-25 | 5-45 15-31 535:543)5-43|541/ 7.10 | 5.68 | 5.45 | 5-39] 5.90 
Equitable, New York...) 6.62 6.16 | 6.13 | 6 20 | 6.01 | 5.26 | 5.19 | 4.82 | 5.54 | 5.54 | 5-58) 5.52 5 68 | 5 48| 5.75 | 5-89 5.24) 4.71 | 4-90 | 4.41 | 6.22 5.27 | 5.60 | 5.03] 5.53 
Germania ......++++++++) 6.78 | 6.69 | 6.64 | 6.53 | 6.27 | 6.06 §.51 | 5.27| 5.10 | 5 27 | 5.16| 5.21 5.18 | 5.05 | 5.05 | 5.02 §.15 | 4-94 | 5.02 | 5.05 | 6.58 | 5.44 | 5-13 | 5-04] 5.55 
|. aaa 6.54 6.72 | 6.67 | 6 39 | 6.45 | 5.99 | 5.69 | 5.14 | 5.32 | 5.31 | 5-16 | 5.02 | 4.74 | 5.30 | 4-87 4:78 4.75 | 4.87 | 4.64 | 4.87 | 6.55 | 5.49 | 5.02 | 4.78] 5.46 
John Hancock.......... 6.94 | 6 63 | 6.56 | 6.75 | 6 38 | 6.18 | 6.05 | 5.98 | 6.69 | 5.76 | 5.64 | 5.63 | 5-60 | 5.64 | 5.59 5.58 5.31 4.98 | 4.91 | 5.72 | 6 65 | 6.13 5.62 | 5.30] 5.92 
Sr rere 6.84 | 6.94 | 6.62 | 6.59 | 5.93 | 5-40 5.64 | 5.59 | 5-57 | 5-69 | 5.64 | 5.35 | 4-84 | 4-74 | 5-44 | 4-67 4.42 | 4-92 | 5.01 | 4.95 | 6.58 | 5.58 | 5.20) 4.79] 5.54 
| | | | | | | 
Massachusetts Mutual...) 6.92 7.52 | 7-54 | 7-03 | 4.83 | 4.89 | 5.72 | 5.81 | 607 | 5.88 | 6.43 | 5.68 | 5.13 | 5.51 | 5.38 | 5:59 5-27 | 5.58 | 5.51 | 5.19 | 6.77 | 5.67 | 5 63 5.53] 5.90 
Metropolitan...........- 7.11 | 8 00 | 6.17 | 6.48 | 5.14 | 6.87 | 7.21 | 6.80 | 6.38 | 6.20 | 5.75 | 5.36 | 5.07 | 5.22 | 5-74 | 5.16 | 5.49 | 5.04 | 5.23 | 5.05 | 6.58 | 6.69 | 5.43 | 5.19] 5.97 
Mutual of New York....| 6 60 | 651 6 49 | 6.44 | 6.15 | 5.77) 5 71 | 5.61 | 5.54 5 58 | 5-45 | 5-41 | 5-49 | 5-33 | 5-28 5,28 | 5.04 | 5.18 | 5.16 | 4.97 | 6.44 | 5.64/15 39} 5.15] 5.65 
Mutual Benefit..........| 6.80 | 6.53 | 6 65 | 6.62 | 6.45 | 6.29 6.03 | 5.42 | 5.39 531 519) 4.76 | 4.89 | 5.53 | 5-72 | §-53 | 5-50 | 5.59 5.56 | 5.44 | 6.61 | 5 69| 5.18 | 5.52 75 
National of Vermont... ./| 8.12 | 7-26 | 6.94 | 6.34 | 4 34 | 5-50 5.31 | 5.21 | 4.83 | 5.25 5.29 | 5.68 | 5.38 | 5.55 | 5 66| 6.10 5.61 5-77 | 5-54 | 5-55 | 6.60 | §.22| 5.51 | 5.71] 5. 
| | | | | | | 
New England.......... 6.63 | 7-31 | 6.38 | 5.42 | 6.09 | 5-79 | 5-95 6.09 5.78 | 5.58 | 5.59 | 5.46 | 5.68 | 5.50 | 5.45 | 5-44 | 5-33 | 5-24] 5 19 | 5.08 | 6.37 5.82 | 5.54) 5-26] 5.75 
New York Life ......... 6 72 | 6.39 | 6.40| 6.11 | 5.71 | 5.65 | §.60| 5.45 | 5.41 | 5.60 5.41 | 5.50 | 5.21 | 5.12 | 5.07 | 5.09 | 4.94 | 4.75 | 4.95 | 5.10 | 6.27 5.54 5.20 | 4.97 5-51 
Northwestern..........-. 8.47 | 8.43 | 9.02 | 8 29 | 8.45 | 7.86 | 7.42 | 6.14 | 6.07 6.07 6.16 | 6.16 | 6.07 | 6.08 | 6.23 | 6.03 6.12 | 5.85 | 5.91 5.68 | 8.53 | 6 71 | 6.145 92] 6 82 
Penn Mutual........... 6.10 | 5.61 | 6.64 | 6.24 | 6.42 | 5.94 5.74 | 5.54| 5-28 | 5.67 | 5.25 | 5.48 | 5-55 | 5.67 | 5-85 | 5-72 | 5.90 | 5.71 | 5.66 | 5.43 | 6 20 | 5.63 | 5 56 | 5.68] 5.77 
Phoenix Mutual......... 7.48 | 8.01 6.62 | 7.39 | 6.11 | 6.24 | 5.24 | 6.45 | 6.32 | 6.32 | 6.23 | 6.02 | 5 95 | 6.00 | 6.10 | 6.01 6.46 5.80 | 5.88 | 5.75 | 7.12 | 6.11 | 6.06 | 5.82] 6.28 
Provident L. and T..... | 5.221 5.36) 5 49 | 4 82 | 4.82 | 4.61 | 3.97 | 3.81 | 4.41 4.90 | 4.58 | 4.88 | 4.87 | 5.19 | 4 85 | 4.61 | 4.84 | 4.93 | 5.00 492 5.14 | 4.34 | 4.87 | 4.86] 4.79 
State Mutual....-......| 6.68 | 6.55 | 6.05 | 5.85 | 5.40 | 5.31 | 5.27 | 5.03 | 4.64 | 4.88 5.18 | 5.19 | 5.21 | 4.96 | 4.85 | 4.¢0 | 4.38 5 II | 5.05 | 5.04) 611 | 5-03 5 08 | 4.90] 5.28 
Travelers Liheewwewaeee 8.94 | 8.43 | 9.04 | 8.97 6.69 | 4.38 | 5.56 | 5.86 | 6.06 | 6.08 5.58 | 6.48 | 6.24 | 6.41 | 5.69 | 558 5.07/ 5.41 | 5.44 | 5-14 | 6.81 | 5.59 | 6.08 5:33 5.95 
Union Comal, « vccnsese 5-77 | 9-33 | 6.45 | 6.49 | 6.33 | 6.74 | 6.97 | 7.41 | 6.86 | 6.31 | 6 67 | 6.43 | 6.53 | 6.49 | 6.40 | 6.70 | 6.33 | 6.74 | 6.43 6.93 6.87 | 6 86 | 650 | 6.63] 6.57 
Union Mutual.......... | 8.02 | 8.66 | 7.54 | 2.22 | 7-36 | 4.42 | 4.52 | 4.19 | 4.14 | 4.29 4.80] 5 46 | 3.42 | 4.25 | 4.36 (433 4-35 4-80 | 4 65 | 4.55 | 6.76 4-31 | 4.46 | 4.54] 5.02 
| | | | | 
United eee ee | 6.79 | 6.69 | 6 62 | 6.32 6.25 | 6.28 | 5.88 | 5.47| 5 48 5.46 5.19 | 5.13 | 5.24 | 5.10 | 4.86 | 4.89 | 4.83 | 4-91 | 4.84 | 4.97 6.53 | 5.71 | 5.10 | 4.89] 5.56 
Washington............ 6.39 | 5.83 | 6.64 | 6.10 5.95 | 5-22 | 5.30] 5.34 | 5.38 | 5.34 | 5-33 | 5.72 | 5 30 | 5.12} 5.08 | 5 26 4.99 4-85 | 489 4.91 | 6.1 | 5-32 | 5-32 4-98 | 5.45 
Averages (27 cos).. ; 6.93 | 6.89 | 6.79 | 6.55 | 6.37 | 5-94 | 5.83 | 5.48 | 551 | 5-53 | 5-52 | 5-45 | 5.41 | 5.37 | 5-44 | 5-41 | 5 23 | 5.15 | 5.28 5.26 | 6.71 | 5.66| 5.44 | 5.27] 5-77 
| | | | | 
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fluctuations (but never below that of 1892), has remained the 
same, the rate of destruction has increased from .30 per cent to 
.34 per cent in the decade; that is to say, that, compared with 
risks assumed, the same proportion of premiums is compelled to 
pay a thirteen percent larger proportion of losses than ten years 
ago; or, comparing premiums and losses directly, the ratio of 
loss has increased from 56.7 per cent to 61.9 per cent, over five 
per cent of premium. Comparing 1892 with the averages for 
the term, it is found that the premium rate was three cents per 
$100 of risk lower than that of the decade, and the losses were 
one cent higher. Thus it is manifest that the candle is burning 
at both ends. The legitimate deduction to be made from this 
exhibit is that the increase in destruction of property is dispro- 
portionate to the increase in insured value. Self-preservation 
demands that underwriters do one or both of two things, viz., 
secure from propertyowners reduction of the fife hazards, or 
obtain more compensation for the risks assumed. As under- 
writers cannot absolutely control the first of these alternatives 
they should accept the latter, which is entirely within their dis- 
cretion. With fire losses mounting upward year by year and 
premium receipts going in the opposite direction, it is only a 
question of time when the list of discouraged companies retir- 
ing from business will be largely augmented. But while there 
is life there is hope, and even though a patient may be a very 
sick man, he is unquestionably worth saving, and unity of action 
to secure greater premium income is the panacea for the ills 
from which fire underwriting is at present suffering. 
































| Ratio | 
Net Premiums | Ratio Ratio 
Insurance A Received | Losses Losses to 
YEar. H Premiums | “ar Paces Losses to 
Written. Received. | Prins on Paid. — Premiums. 
‘COS nail Se 7 
‘ s | » | $ | % % 
1883 | 9,440 409,187 | 50,877,945 | 54 | 28,858,214 | 30 56.7 
1884 9,398,127,379 | 54,133,082 | .58 32,227,841 -34 59-5 
1885 9,593»732,321 | 56,786,130 | 5 32,312,619 34 56.9 
1886 | 10,007,017,858 | 60,907,469 61 | 32,856,939 -32 53-9 
1887 | 10,619.908,562 | 62,201,199 | -59 | 37,052,055 .35 59.5 
1888 | 11,223,479,760 | 64,940108 | = 58 | 37,475,943 | «33 57-7 
1889 | 11,622,595,042 | 67,680,173 | .58 41,808,065 | 36 61 8 
1890 | 12,902,335,949 | 71,841,723 | —.56 39,263,709 30 54-6 
1891 | 13,742,174,527 | 73,692,559 | -54 | 45,495,467 -33 61.7 
1892 | 14,830,397,223 80,206,271 | -54 49,692,603 34 61.9 
10 yrs | 113,380,177,808 | 643,266,659 | 57 | 377,043,455 | 33 58.6 





As apropos to the above, we quote from the address of Major 
Livingston Mims, president of the South-Eastern Tariff Associ- 
ation, delivered at the recent meeting of that body in Wash- 
ington : 

If the burden of my song heretofore has been to ‘advance rates, I catch 
again the refrain, advance the rates. That our business should have been 
unprofitable during the ten years past is promptly explained from the fact 
that rates within all that time have decreased until within the year past, when 
the increase rates in losses have been far greater than that of the increase of 
the nation’s wealth and population. Speaking of this association, save 
within the past year, I fail to remember any well directed efforts to advance 
rates; rather has the pressure been to reduce them. True, we devoted very 
much of our time, and commendably, to the improvement of risks, with the 
offered inducement of reductions therefor ; these reductions, in all that time, 
being in full for physical improvement, without any consideration or charge 
for the percentage of moral hazard that still pertained to the betterment; a 
mora] hazard still increasing under the inflaence of hostile legislation against 
insurance companies ; a hazard born of necessitous circumstances and finan- 
cial pressure, as well as the attendant of dishonesty and fraud. Our efforts 
to check mischievous legislation are becoming less and less effective, so that, 
added to a prevailing financial stringency all over the country, the situation 
grows worse and worse. The awfully increased losses of 1891 and 1892 are 


already exceeded thus far in 1893, and promise to show increase for the year 
that is simply startling. 
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THE AGENTS’ ATTITUDE. 


N two cases of recent date the local agents in Western towns 
have joined their protests to those of the merchants and 
propertyowners against the advance in fire insurance rates in 
the places mentioned. The local journals have treated these 
events as a sort of conclusive proof that the rates are excessive, 
and point to the agents as “experienced underwriters,” etc, 
These incidents bring to mind that the agents of this country 
are capable of performing a service of immense value to the 
companies in controlling public opinion, or, if unfaithful to 
their trusts, they may inflict a vast amount of injury. We fear 
the companies have overlooked the importance of securing the 
earnest, willing and hearty co-operation of the local agents in 
moulding public sentiment into a right and proper appreciation 
of the hardships and necessities of the fire underwriters. 
general way they agree that the agents must be faithful, but 
they fail to grasp the idea that the faithfulness to be really serv- 
iceable must be active and not passive. There are thousands of 
agents who are honest in representing risks and paying pre- 
miums, but beyond these two very important qualifications they 
never travel. They are as honest as a marble statue, and in 
exerting an influence favorable to their companies just about as 


In a 


useful. 

In considering this question, we believe the agents engaged 
in fire insurance may properly be divided into three classes : 

First—Those who make the business their exclusive occupa- 
tion. 

Second—Those who make the business their principal occu- 
pation, but are otherwise engaged. 

Third—T hose who engage in fire insurance as a mere incident 
and have other interests in hand, as storekeepers, lawyers, ex- 
press agents and otherwise. 

In the first category are found some of the ablest, most con- 
scientious and diligent men in the fir2 insurance profession. 
They are found in the large cities, and in Boston, Chicago, St. 
Louis, Philadelphia and a few other cities constitute the cream 
of the underwriting talent. If this description were fairly ap- 
plicable to the entire number it would be a happy event for the 
companies, but unfortunately human selfishness enters into the 
composition of agents as well as into other specimens of human- 
ity, and we find that there are greedy agents who seldom hesi- 
tate between their devotion to the true interests of their com- 
panies and the almighty dollar represented by the commission 
involved. They choose the commission invariably. They are 
found taking sides with the insured in adjustments; they will 
whip the devil around a dozen stumps to obtain a reduced 
rate for a favorite customer, especially if they can secure con- 
trol of his entire business ; they are not above sending risks to 
other cities (to New York, for instance) to obtain a higher com- 
mission or a better rate than their neighbors may allow. Of 
them it may be said that they have “more knowledge than hon- 
esty,” and that they look out for themselves first and hupe the 
companies may “get there” somehow without their help. If 
all local agents were like these we have described it would be a 
sad day for the companies. 

In the second grade of agents we find many men who are 
quite as honest and conscientious as in the first grade. They 
lack the opportunities of the others, however, and are generally 
not so capable ; indeed, they don’t profess to be. But they 
represent equal energy and develop common sense, and conse- 
quently are as successful agents as those who make fire insur- 
ance an exclusive occupation. But from the nature of the case 















they are not students or close observers of practical underwrit- 
ing. Their interests are divided, and naturally fall into sym- 
pathetic relations to the public at large. If their business is 
partly to buy and sell real estate they resent increased rates in 
their towns, and are terribly afraid of the “special agent” or 
the ““compact manager,” who is seeking to advance rates against 
the will and wish of the local agent. If, perchance, their town 
has had a favorable fire record, they fill the air with suggestions 
that it is “better to let well enough alone” and “ keep hands 
off” existing rates. Probably a majority of such agents are in 
sympathy with the people who complain when rates are ad- 
vanced. The minority are reasonable and sensible enough to 
see the necessity of the advance, but the majority only see the 
interests of their customers. It is evident that these agents 
need attention. 

The third grade of agents are usually in close touch with the 
insuring public, and are often an important part of the public 
themselves. They accept the agency of a few fire insurance 
companies to assist their incomes as lawyers, storekeepers, etc., 
and frequently have some property of their own to insure. If 
a special agent goes to such an agency and rates the hardware 
and tin shops in that town at fifty per cent advance on last 
year’s rates, it may happen that the local agent is interested in a 
small stock of hardware, etc. How is it expected this agent will 
sympathize with a movement to raise his own rate fifty per cent ? 
Even if his own stock is omitted in the rates, he is opposed toa 
wholesale advance upon his neighbors because they are his 
friends, and he would rather please them than to please his 
companies. There are hundreds of these agents whose annual 
premiums do not exceed $1ooo and their commissions $150. 
While not indifferent to the pittance earned, the sum offers 
them no serious inducement to work harder in the interest of 
the companies. Nine-tenths of their business is given them 
voluntarily, and they believe that one company is about as good 
as another, and all of them are rather avaricious and grasping. 
In this class we may find the best material for influencing public 
opinion favorably for the companies if the effort is intelligently 
directed. 


With this material in hand the fire underwriters have it in 
their power to create a friendly public sentiment of the highest 
value to themselves. But from the brief outline we have given 
it may be seen that a great deal of educational and disciplinary 
work is essential as the foundation of the effort. Going back 
to our text, it is a shame that local agents should put them- 
selves in an attitude of public hostility to their companies, 
but the greater shame is that the companies have failed to edu- 
cate their agents in the spirit of loyalty which would have pre- 
vented such a spectacle. It seems as if the first undertaking 
on the part of the companies should be to ascertain the stand- 
ing of their agents upon the question of preference as between 
the complaining public and the companies. When this is done 
the second step should be to educate (or discipline, as the case 
may require) all the doubtful, and dismiss all the malcontents. 
Having thus gotten rid of all disloyal elements, the third step 
should be the use of the agents in reaching the public in all 
available ways. Probably no iron rule can be laid down which 
will apply to all agents alike. The plan should be to utilize 
the gifts of tongue, or of pen, or of political influence, or of 
any other talent possessed by the agent in question. As no two 
individuals are precisely alike, it should be largely a matter of 
personal adaptation of the means to the end required. With 
ten thousand agents serving out the views emanating from the 
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companies upon the public ear, a tremendous impression should 
be made in twelve months as an antidote to the gangrened and 
prejudicial reports spread abroad by hostile interests which un- 
derlie various proposals for adverse legislation. It is in the 
power of the companies to arouse a friendly public opinion in 
justification of advanced rates, and provoke sympathy and sup- 
port where now hostility and prejudice exist. The agents are 
a mighty power when their interests and enthusiasm are both 
invoked. Hundreds of them need no urging ; their loyalty and 
devotion is everywhere apparent, but the ten thousand others 
need the inspiration which can only be given by the companies’ 
head offices. If properly directed such an inspiration should 
be a potent force in changing currents of opinion in favor of 
the companies in future controversies about advanced rates. 








SPECTATOR SURVEYS. 


A WESTERN correspondent desires to know the standing of the Anchor 
Fire Insurance Company of London, whose policies are being floated in this 
country. The Post Magazine Almanack of London—authority on the stand. 
ing of European companies—quotes the Anchor as having £57 paid-up 
capital. Reputable brokers in New York, of whom we made inquiries, will 
not handle the Anchor policies. Irresponsible brokers who deal in bogus and 
wildcat insurance may find a profit in selling policies of the Anchor, but we 
doubt if any propertyowner could recover a dollar from this undergrounder 
in case of a loss occurring under his policy. 

* * * * 

WHILE fire anderwriters are looking with increased suspicion upon electri- 
cal plants for lighting and heating, the numerous companies and firms that 
instal such plants are making money out of the extra precautions that are 
being taken. A firm that uses electric lights extensively recently received 
notice from the Edison company that the underwriters had declared the 
wiring of their premises unsafe, and that the current would be cut off until 
the wiring was made satisfactory to the underwriters. As the Edison com- 
pany did the wiring originally, the firm referred to thought it should do the 
repairing, but they refused to do so except for a consideration, Inspectors 
for the underwriters are becoming more exciting under the stimulus of heavy 
losses caused by the use of electricity. 

& * * * 

THE Tariff Association held a meeting last Thursday at which the rate on 
rents was made same as that on building, the full annual rent clause to be 
mandatory and ten per cent to be allowed for it. Rates on leases are to be 
the same as those on building, and use and occupancy lines must pay same 
rate as contents. The minimum on segar factories was made one and one. 
half per cent. Slaughter houses, brick, pay one and a half per cent ; frame, 
two and one-half per cent; with rendering privilege, brick, two and one- 
half, and frame three and one-half. Apartment houses with ground area of 
2500 square feet or more, and more than five stories high, will be rated same 
as hotels, Hospitals were specifically rated, and those of ordinary con- 
struction will pay thirty-five cents annual on building and fifty cents annual 


on contents. 
* ® & 


MANY managers and prominent officers of companies secured a four days 
vacation in consequence of the Fourth of July falling on Tuesday. They ar- 
ranged to leave their offices on Friday night to be absent until Wednesday, 
The clerks and hardest workers in the office secured no such privilege, how- 
ever, as the only release from duty they received was for the actual legal 
holiday, Tuesday. 

* * * * 

Tue Tennessee agitation will probably result in such wholesale withdraw- 
als from that State that the merchants of Memphis and Nashville and other 
cities will be forced to demand insurance from unrepresented companies. 
Then look out for a harvest for the wildcat companies with headquarters in 
Ohio and Chicago, 

* * * * 

ANOTHER inter-Lloyds association is said to be in progress under the 
auspices of Goodridge, Victor & Co., brokers. The statement is made that 
it is designed to embrace 100 names, and will be confined to New York firms, 
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Unless the well-known parties already interested in individual underwriting 
or insurance Lloyds schemes already are prepared to double their liability 
under such contracts, it is doubtful if the new scheme will ever be started. 
There are really less than 100 firms in this city so hard pressed for insurance 
that they are obliged to take up with new associations and risk their money 
indefinitely. 

x * oa 

THE Underwriters Agency has undergone another change, and the Han- 
over is out. This is the last company of the original four which started this 
unique combination thirty years ago. The first four companies were the Re- 
public (deceased), Niagara, Germania and Hanover. Then the Niagara with- 
drew, and the Germania and Hanover stuck together. Then the Germania 
withdrew, and the Citizens of New York joined. Now the Hanover disap- 
pears. It has been a strong agency in the West, but for several years the 

IIanover has been trying independent business outside of the Underwriters 
Agency. What will be the next move? 
* * * * 

TiT for tat! Seven American companies of the wildcat order, including 
the Reserve of Clevetand, Lumbermens of Berkley Springs, W. Va.; German- 
American of Richmond and others have opened an office in London, Eng. 
and advertise that they issue a joint policy with losses payable in London, and 
to follow settlements of English companies. This is a fair exchange for the 
English wildcat insurance palmed off on Americans in the past. 

* *% * * 

It is the unwritten law of many companies not to issue a policy for a 
smaller premium than two dollars, although it is violated by many others. 
Lately another rule has been laid down by a few offices which deserves to be 
imitated, It is to pay no return premium of less than two dollars, Certainly, 
if there is any sense in demanding two dollars asa minimum fee for a pre- 
mium, it is equally sensible to retain that amount at the end of the policy, 
The curse of the business is the return premiums. The companies are slow in 
making payment of returns, and the brokers swear about it as incurring double 
trouble and often involving the return of an earned commission. 

* * * € 

THE Citizens of Cincinnati is in trouble with the Ohio Department, which 
is a natural outcome of the refusal of the company to comply with the Ohio 
laws. The manner in which the business of reinsuring the American and 
Underwriters of Wheeling, W. Va., was reinsured was a bad omen for the 
Citizens, and it has been distrusted by the brokers and agents both at home 
and abroad ever since. 

* * * * 

OnE of the smaller city companies, whose name did not appear in the list 
of companies on the Sagamore Hotel loss a fortnight ago, was a snfferer 
through the reinsurance of one-half of the line of a Philadelphia company, 

* * * ¥ 

THERE is a report of competition for the marine risks of the Old Colony 
steamboat iine. They are now held by the Lloyds of London on a valuation 
basis about one-third of the sum insisted upon by all the marine insurers of 
this city shortly after the large claim on the Puritan for a very small damage, 


made in 1890. 
* ¥ * * 


WHILE the Fourth of July was very generally celebrated all over the coun- 
try with much noise and many fireworks, the list of disasters is comparatively 
small. There were some accidents, of course, and some severe if not acci- 
dental shootings, but the number of fires resulting from the celebration was 
less than usual. There were many alarms, but the trained firemen of the 
large cities displayed so much alacrity in responding that the fires were extin- 
guised in their incipiency. Fire underwriters, who are responsible for having 
reduced the Fourth of July hazards by securing better municipal regulations 
for such celebrations, can congratulate themselves on the good results 
obtained. The public, that has so much to risk, owe the insurance men a 
debt of gratitude in this respect that will neither be recognized nor repaid. 

x % a * 


WE note that the Maiden lane jewelers are complaining in the daily press 
about advances made in their rates of insurance, and a few of them threaten 
to organize a mutual insurance company to reduce rates. The jewelers are 
generally very sensible men, and they know that they must help to bear the 
heavy burden of fire losses inflicted upon the insurance companies. Those 
who suggest a mutual company to insure the millions at risk in Maiden lane 
are ‘‘ talking through their hats,” for there is not a jeweler in the trade that 
would rely upon such insurance. He might take a policy for a few hundred 
dollas, but he would place his trust in the stock companies for indemnity for 
a loss by fire. 
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LIFE INSURANCE COMMENT. 





In these days of reform in life insurance matters, company managers and 
agents might do something toward curtailing the circulation of so much so 
called canvassing literature, which does not secure a return proportionate to 
the expenditure. There is too much descriptive matter ; too much space de- 
voted to explanations which do not explain, the reader becoming confused 
before he gets through perusing the circulars laid betorehim. Agents pattern 
after the companies by talking too much ; it is possible to talk a man into and 
out of insurance, and many agents fail to get risks because they do not recog- 
nize the right moment to be silent, produce the application and clinch the 
business. Ic will profit any member of the field staff to study how best to 
put, in a concise and convincing form, his arguments in favor of the policies 
he sells. Field men should make it a point to work out for use and guidance 
a brief epitome of the various contracts they offer to the public, putting the 
advantages and benefits in short, but attractive sentences, making clear to the 
average man the price, the conditions and the terms of each policy. Business 
men, who form a large propertion of the insurers, would appreciate a depart- 
ure of this kind, for with them ‘‘time is money,” and they want to be able 
to see at a glance why they should invest, and the character and amount of 
benefit they will derive therefrom. Technical terms should be avoided, and 
everything ought to be worded simply. Entanglement, misunderstanding and 
disgust at finding policies different to what we expected, lose members to the 
companies, whereas, if all was straightforward and clear, those solicited 
would not hesitate to take out the insurance they need. There is plenty of 
room for the company which will, in its literature and through its agents, deal 
with the A BC of argument concerning their policies, so those who run may 
read, and read understandingly. 

* ra * * 


THE above applies especially to the canvassing documents issued in the in- 
terests of special companies. The leaflets, etc., sent out by them for use in 
the field are given so much to vaunting the merits of one particular company, 
frequently disparaging others, that they often excite distrust instead of inviting 
confidence. Some agents will not use the company literature for this reason, 
but prefer to distribute that which treats of the subject of life insurance in a 
general way, explaining the principles upon which it is based, its advantages 
and the necessity of it. Ifa person can be induced to read such literature he 
is sure to be interested, and to apply the argument to his own case. Then 
the agent comes along with his special propositions, and he will seldom fail to 
capture the man whose interest has already been excited, and who is thus con- 
vinced that insurance would be a good thing for him. What is needed are 
documents of an elementary character to educate the masses to a proper ap- 
preciation cf the benefits of life insurance. When that is done, the merits of 
different companies and of different forms of policies become proper subjects 
for consideration. But the first thing to do is to awaken an interest in the 
system as a whole and not to arouse distrust, after the manner of the Bowery 
‘*Cheap Johns,” by declaring that you represent the ‘‘ Only original 
Jacobs,” and have ‘‘ no connection with the shop over the way.” For educa- 
tional purposes general leaflets are far superior to the special issues got up in 
the interests of any one company. 

* ® * * 


THE agent who has ‘‘ grown up with the company ” is deserving of special 
recognition by his business associates as reflecting credit upon the profession 
He will usually be found possessed of merit as a hard 


He is an example 


of life underwriting. 
worker, steadfast in purpose, and a good representative. 
for the younger men to pattern after, and, generally speaking, a first-class all 
round man to come in contact with. Think of the stories these old time em- 
ployees can tell of the up-hill labor in days when life insurance was not so well 
understood as now ; of the fierce strife among the companies for existence, 
the crowding out of the weak ones, and then the strong forward movement in 
which the fittest pushed to the front and created for American life insurance 
companies the sterling reputation they now bear. The man who can count 
his many years of service with the one institution must have proven profitable 
or he would not have been retained, and, on the other hand, his company must 
have treated him well, Otherwise his retention would have been impossible 
in the days when the enterprising superintendent of agencies for other com- 
panies was on the alert to disturb all the good agents they could find. Credit 
is due and should be paid to the one who serves honorably and to those who 
employ him. It is a good sign of fair treatment of policyholders and agents 
when we see a live, active, progressive company counts in its ranks a large 
number of men who boast of long service, 
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CORRESPONDENCE. 
THE SOUTH. 


[From Our Own CORRESPONDENT. } 

The local agents in this city are much disgusted on account of their failure 
to hold together the full membership of their exchange, and they find that 
there is one agency which not only refuses to remain in membership with 
them, but they learn, to their surprise, that it does not even send its daily re- 
ports through the local stamping office. This has been a source of irritation 
to them, and all of their appeals to the committee of the Tariff Association 
seem to fail, or become buried from sight in the mass of matter which is ap- 
parently more important in the eyes of the Solons who, from time to time, 
meet in the star chamber of the Equitable building. Now that we have three 
Atlanta managers on this committee, it is to be hoped that they will require 
seme little thought to be given the interest of those who have to submit to 
the competition of non-tariff companies. 

Among the trials which now confront agents is that of poor collections. 
Never in the history of the business bas it been, in tis respect, so unsatisfac- 
tory. Money is tight beyond question, and those who heretofore paid cash 
are asking time even for small balances. A little leniency on the part of com- 
panies would be appreciated by those who are forced to give these accom- 
modations. 

Major Mims, president of the South-Eastern Tariff Association, has just 
returned from Chicago, where he delivered an address before the World’s 
Fair Congress, which is very highly spoken of by those who had the pleasure 
of listening to it. 

It is reported on the street that there is some hitch in the adjustment of the 
loss on the city stables, which property was recently destroyed by fire. The 
city’s claim was not presented in such a manner as to satisfy the objecting 
companies, and a threat to sue on the part of the city has not helped to smooth 
over matters. Arbitration is spoken of as a means to reconcile differences. 
If the case goes into court, it will be interesting, as a prominent insurance 
agent is said to be advising the city attorney. 

The new rules, which go into effect on the 1st of July, require the iron safe 
clause in all stock policies, and it is expected that this will prevent the indis- 
criminate writing of all classes of merchandise, as has been customary in the 
past. The new rules for cotton transfers, which have been in the main dis- 
regarded, will also be made mandatory. 

The Gate City National Bank, which was compelled to close its doors on 
account of a defalcation last winter, has paid off its depositors by the sale of 
its bank building. The Travelers Insurance Company loaned the money to 
make this possible. The New York Life declined to make the loan, as first 
reported they would do. 

A delegation of underwriters from this city recently visited Nashville, Tenn., 
in order to interview the State authorities on the subject ef the new tax law, 
which is said to be very prejudicial to their interests, The results are not en- 
couraging. 

The Royal Insurance Company, heretofore represented by C. L, Halleman, 
has been transferred to the agency of W. F. Pattillo. This is the most im- 
portant change which has taken place for some time, and carries with it much 
significance, as the company is a very valuable one to represent in a city the 
size of Atlanta. It is said that Mr. Ilalleman will engage in other pursuits. 

ATLANTA, July I. ERNEST, 





NOTES EN ROUTE. 
[From Our Own CORRESPONDENT. ] 

Charles J. Gore, general agert of the Connecticut Mutual Life at Topeka 
for Kansas, reports a good increase in business this year. Mr. Gore does 
a clean, substantial business, is strictly opposed to rebating, and will not 
permit his agents to rebate under any consideration. Tae Connecticut Mutual 
is now strongly represented throughout Kansas, thanks to Mr, Gore’s good 
work. P. W. Darrah, Leavenworth, is one of the most recent appointments. 

The Shawnee Fire of Topeka has had a favorable experience during the 
first half year. Since the appointment of J. W. Going as secretary in Feb- 
ruary last, the company’s progress has been marked. The Shawnee is the 
only Kansas stock fire company, and is now represented at all points of 
prominence throughout that State, which comprises its territory for the 
The company does a general business, and gives every promise of 
He was formerly special for 


present, 
success under Secretary Going’s management. 
the State of Des Moines in Kansas and Texas, 
The Kansas Mutual Life of Topeka increased its new business, business in 
force, assets and surplus nicely last year. On January 1 the assets were 
$192,000, and the insurance in force $8,619,500. The company’s total pay- 
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ments to policyholders (it is now in its twelfth year) to January 1 amounted 
to $395,000, of which amount $66,500 was paid in 1892 for death losses, The 
Kansas Mutual Life is doing business in the States of Kansas, Missouri, 
Texas, Nebraska, Colorado, Utah and Washington. The present year is so 
far the best in its history, and it looks as though it would so continue. This 
is a well conducted company, with good plans of insurance, and its future 
looks very bright. The Kansas Mutual has had a low mortality experience 
throughout its career, and last year showed a ratio of but 6.9. 

The Mutual Life has been obtaining a handsome volume of business from 
the State of Kansas since John E. Lord became general agent in June, 1892. 
His business to January 1 showed a decided increase, and was over $700,000 
in volume. He increased the premium income in the same period from 
$97,000 to $201,000. Mr. Lord expects to write between $1,500,000 and 
$2,000,000 in the present year, and it is believed that he will touch the latter 
figure from the way he is now writing. He makes Topeka his headquarters, 

The Bankers Life of Lincoln, Neb., is making good headway this year, 
being considerably ahead of the corresponding period of last up to date. In 
1892 the company increased its business largely, as it did also its assets, and 
may enter one or more new States this year. The Bankers Life only needs 
time to become one of the leading Western life companies. 

G. H. Baughman, general agent of the Connecticut Mutual Life for the 
southern half of Nebraska, with Lincoln as headquarters, succeeded Gering 
& Baughman in that position on August 1, 1892, since which time the com- 
pany’s business has been more than doubled. President Greene congratulated 
Mr. Baughman on January 1 upon his handsome volume of business, which 
is of the best type, Mr. Baughman confining his efforts to business and pro- 
fessional men, among whom he has a wide acquaintance, 

The Union Life of Omaha is now issuing the instalment bond form of 
policy and is finding it a good seller. Actuary Harvey of St. Louis recently 
made a valuation of the policies of the company. The Union Life doubled 
its premium receipts last year, and expects to repeat this in 1893. 

The New England Mutual Life in Nebraska, under W., J. Fischer, general 
agent, Omaha, did $800,000 worth of new business last year, being an in- 
crease of twenty-five per cent over 1891. It looks as though $1,000,000 
would surely be the figure for 1893. This is a progressive, wide awake, ably 
conducted life agency, and W. J. Fischer stands at the top in his profession. 
His business is almost exclusively city business, 

The Bankers Life of Des Moines is now obtaining a satisfactory business 
from twenty States, having recently been admitted to Pennsylvania and In- 
diana. The business for the first six months shows a healthy increase over 
the same period of last year. The Bankers Life of Des Moines is one of the 
most successful co-operative companies ever organized, 

The Life Indemnity and Investment Company of Sioux City, Ia., did over 
$4,000,000 in new business last year, being nearly double that of 1891. The 
present year will probably witness an equally large gain from the way the 
business is now coming in. The trust deposit bond of the Life Indemnity is 
a new contract which is proving very popular. President Mabie has recently 
returned from a tour of his agencies, and finds them all in a prosperous con- 
dition, As a result of its rapidly growing business, the company has been 
obliged to enlarge its quarters, and now has as well equipped a suite of offices 
as any company of its size in the West. The Life Indemnity and Investment 
Company is ‘‘ getting there ’ rapidly. 

At the annual meeting of the Des Moines Life Association of Des Moines, 
Ia., C. E. Rawson, general manager, was also elected president, a well 
merited promotion. Hon, G. L. Dobson was elected vice-president ; O. P. 
Wright, formerly vice-president, was elected treasurer. The company is 
making substantial gains in new business this year, and was $229,000 ahead 
for the first quarter. President Rawson is figuring upon doing $5,000,000 
worth of business this year, and will no doubt realize his expectations. The 
company will probably enter Wiscvasin and Ohio shortly. It is already leg- 
ally entered in twelve States. 

M. L. Dudley, general agent of the New York Life at Des Moines, Ia., 
has done personal work for upward of two years without a break, and has 
obtained the premiums in every instance at the time of procuring the appli- 
cation. He has met with decided success in the past, and is getting his full 
share this year. Mr. Dudley is the author of a very creditable life insurance 
record for agents’ use. 

Fleming Brothers, Des Moines managers of the Mutual Life for Iowa, are 
hustlers of the first type. The Iowa business for the old Mutuai will be 


larger this year than ever before, and Fleming Brothers can be relicd upon to 
furnish their full quota of business in this, the jubilee year of their company. 
First-class agents will be liberally dealt with by Fleming Brothers. 

The Equitable building at Des Moines, Ia., erected at a cost of $443,000, 
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was completed in February of the present year, and turned over to the com- 
pany then. Seventy-five per cent of the rental value was under lease the day 
it was turned over to the company. The gross amount of the rental value is 
placed at $44,000, meaning a gross income on the investment of ten per cent. 
This is easily the best office building in the State. Manager Lee B. Durstine 
reports business with the Equitable Life Assurance Society in Iowa never 
better than it is at present. His field is well organized and is producing a 
handsome volume of first-class business. As a life manager Lee B, Durstine 
has no superiors, 

The Federal Life Association of Davenport, Ia., is making rapid advance- 
ment this year. Its business for the first quarter shows a large gain over the 
same period of last year, and 1892 was a big year for the company. The 
Federal does a successful business in Iowa and Wisconsin, and will enlarge its 
scope of operations as the business warrants. In 1894, the company will in- 
crease its limit from $2000 to $5000. Secretary Whitcomb is an able life 
manager, and will place the Federal second to none in the Western field. 

H. A. Munger, general agent of the Northwestern Mutual Life, at Cedar 
Rapids, Ia,., reports business first-class. He expects that Iowa will produce 
$4,500,000 worth of business this year. This is one of the best conducted 
and most successful life agencies in the West. 

The Equitable Mutual Life and Endowment Association of Waterloo, Ia., 
is experiencing a healthy increase in business and low death rate this year, 
while last year the company made a goodly increase in assets and membership, 
This company is now working successfully in seven States, and may possibly 
enter New York State before the close of the present year. The Equitable 
has been paying its surrender values for over a year now, and has succeeded in 
renewing a large number of matured certificates. It also issues accident in- 
surance in conjuncticn with life, and has a unique combination contract 
which agents will do well to investigate. Disability contracts with and with- 
out death claims are also issued separately if desired. A new and highly 
equitable feature in accident insurance and originated by this company is as 
follows: The continuing membership for one year and without the occurrence 
of an injury, for which a claim has been or will be allowed, entitles the mem- 
ber to five per cent discount from the next year’s payment, and until an in- 
jury, as aforesaid, is sustained, and for each additional year of membership as 
aforesaid, an additional five per cent discount will be allowed. 

D. H. McCarthy, secretary of the Key City Fire of Dubuque, now repre- 
sents the Union of Philadelphia locally. ey ee 

MINNEAPOLIS, June 30. 





TENNESSEE. 


[From Our Own CORRESPONDENT. ] , 

At roo'clock A. M. Monday 26th, a meeting of underwriters was held in 
the ordinary of the Duncan Hotel for the purpose of ascertaining how many 
companies would be represented at the meeting called for this date, and for 
the further purpose of organization and deciding upon the line of action to be 
followed in reference to the new law. The following named gentlemen were 
present: J. D. Bradford of the Fire Association, J. H. Sullivan of the 
Columbian Fire, Clarence Knowles of the Delaware, E. A. Swain of the 
Home of New Orleans; W. P. Patillo, Hamburg-Bremen ; E. A. Lindsey, 
Hartford ; J. C. Johnston and Sumpter Cogswell of Insurance Company of 
North America; J. T. Follette, Guardian ; Goddin of Queen, Young of St. 
Paul Fire and Marine, Kimball of Georgia Home, Thomas of German- 
American, Andrews of Sun of London, Hubble of Atlas, Furgerson of Nor- 
which Union, Wheeler of Home of New York, George Dewey of Niagara 
and Caledonian, Moss of National, Hart of British American and Western of 
Toronto; Fletcher, Secretary of Knoxville Fire, and G. L. Crandall of 
Milwaukee Mechanics. 

Several local agents of this city were in attendance by direction of some of 
their companies, and there were numerous local agents and merchants from 
different parts of the State drawn to Nashville on their own account, who are 
anxiously hanging about waiting for the result of this meeting of under- 
writers. J. D. Bradford was elected to preside and A. B. Andrews was made 
secretary. 

The object of the meeting was stated and a general discussion followed 
upon the questions of filing charters and abstracts and taxation, A com- 
mittee was then appointed to confer with the State officials upon these ques- 
tions. This committee, composed of L. K. Hart, J. A. Thomas, Clarence 
Knowles, S. H. Sullivan and E. A. Swain went immediately to the office of 
the Secretary of State, where a coaference was held with Governor Turney, 
Secretary of State Morgan, Treasurer Craig and Comptroller Harris. The 
Governor expressed the opinion that the legislative act of ’9t was clearly 
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inoperative upon insurance cempanies from the fact that the capital stock of 
foreign companies could not be reached by the ubiquitous tax assessor by any 
process of law, and further, from the fact that the revenue bill of '93 set forth, 
in unmistakable language, the amount of taxes which should be paid by the 
various insurance companies, and explicitly states ‘‘ shall be in lieu of all 
other taxes,” 

Attorney-General of the State Pickle was absent from this conference on 
account ef sickness. This somewhat complicated matters. Secretary Mor- 
gan said if the Attorney-General would authorize him by a written opinion, 
that he would let the matter remain in sta¢u guo until the case was finally 
disposed of, and to that end extend the time. The Governor then suggested 
that the underwriters appoint a committee to accompany the Secretary of 
State, Treasurer and Comptroller to see General Pickle and get his opinion 
upon the subject. They might get the Attorney-General to consent to an 
agreed case, and while this was pending a hearing in the Supreme Court at 
Nashville next December, the law might remain in s/atu guo. 

This conference ended, the committee from the underwriters repaired to 
the Senate chamber and was called to order by Chairman Hart. There were 
about fifty insurance men in the chamber. Governor Turney addressed the 
meeting, saying that he fully appreciated the gravity of the situation, and 
that if no cther way out of the difficulty could be found, he would call the 
legislature together in extra session to change the laws. At 4 o'clock P. M. 
the underwriters met at the Duncan and appointed the following committee 
to go with the State officials to confer with the Attorney-General and report 
the result to the meeting adjourned, subject to call of chairman, on or before 
Thursday morning at 10 o’clock The committee of insurance men are: Geo. 
W. Dewey, S. H. Sullivan and J. D. Bradford. 

There will be no further action taken until this committee makes its re- 
port. L-E-N G-T-H-Y. 
NASHVILLE, TENN., June 27. 





CANADA. 
[From OuR Own CORRESPONDENT. ] 

Owing to the largely increased rate of premium that a number of cities in 
Canada have been called on to pay for their fire risks, a large amount of 
insurance is now being placed with American fire companies who have not 
yet taken out a license to do business in Canada, and who have not, therefore, 
made the necessary deposit with the government. Sometime ago the Under- 
writers Association combined to increase premium rates in certain cities, and 
property holders are now contending that it is better for them to pay the old 
rates to American outside companies and forfeit all the security that the deposit 
made by the license companies with the Government gives them than to pay 
the increased rate demanded by the Underwriters Association. I have con- 
sulted some of the highest legal authorities here in the insurance business, and 
although the insurance act was intended to be stringent and prevent un- 
licensed companies doing business in Canada, it falls short in accomplishing 
that end. Section 22 of the Insurance Act provides that every person who 
delivers any policy of insurance or collects any premium (except only on 
policies of life insurance issued to persons not resident in Canada at the time 
of issue) or carrying on any business of insurance, etc., is liable to a penalty 
not exceeding $1coo, In this city I know a very large number of property 
holders who have taken out five years’ policies with American companies, the 
agent of such companies coming over here every other week to complete any 
policies that may be in course of negotiati ns. It looks at present as if this 
procedure would finally end in litigation. The licensed companies are pro- 
testing and a test case will probably be made, although those who should 
thus be able to know the correct interpretation and force of the law hold that 
there is nothing in the act by which these agent could be reached, It such 
should prove to be the case there seems to be little doubt that the insurance 
act will be so amended next session as to cover it. 

A local insurance agent states that with one exception the thirty-three fire 
insurance companies doing business in Canada have paid out more money 
for their losses than they have received in premiums since their organization, 
He thinks this is the true reason for the raising of the fire insurance rates 
throughout the country. 

The Superior Court decision in favor tothe Montmagny Insurance Company 
in their action in warranty against the Central Vermont Railroad Company, 
has been reversed by the Court of Appeal. Property owned by one Lam- 
oureux, in the village of Stanbridge, had been destroyed in the fire which had 
occurred in that place on April 25, 1891. Lamoureux had applied to the 
insurance company for the amount of a policy of some $2000 which he held 
upon the property destroyed, The insurance company had thereupon taken 
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action to have the railroad company condemned to pay the amount of damage, 
alleging that the fire had been caused by sparks from the locomotive. The 
Superior Court judgment had condemned the railway company to settle the 
claim, and from that judgment the present appeal was taken. Appellants 
raised atechnical point that under the circumstances as alleged, the insurance 
company (respondents) had no right of action in warranty, inasmuch as they 
had not yet paid the stipulated amount of insurance, and consequently had no 
subrogation in the rights of theinsured. The majority of the Court of Appeal 
maintained this point, and held that the action should have been dismissed on 
that ground alone. Upon the merits of the case, the court was unanimously 
of opinion that evidence had not been adduced sufficient to prove that the 
railway company had been the cause, whether from negligence or otherwise, of 
the conflagration in question. Appeal maintained, and action in warranty 
dismissed, 

Inspector Sullivan of the fire brigade of St. John’s, Newfoundland, who 
visited Montreal some time ago to investigate the city’s fire department, has 
recommended to the council there the advisability of a paid brigade, the 
building of three fire stations, the purchase of three Merryweather engines, a 
Bangor ladder, fifty fire alarm boxes, etc. When this has been done, Captain 
Nolan of No, 1 fire station will go to St. John’s and instruct the men in the 
proper working of the new apparatus, and generally advise as to the organiza- 
tion of the brigade. F. L. J. 

OTTAWA, July I. 





CASUALTY INSURANCE. 


—The Northwestern Live Stock Insurance Company of Iowa has opened 
an office in Manitoba, with W. G. L. Irwin as its general agent. 

—The Indiana Insurance Department, such as it is, claims that the Union 
Casualty of St. Louis is doing business in that State unlawfully. 

—During the month of May last the Manufacturers Accident Insurance 
Company of Toronto paid out $2950 for accident claims. 

—The boiler explosions reported for March last numbered twenty-five, 
causing the death of thirty-four persons and serious injuriés to twenty-six 
others, 

—The Guarantors of Pennsylvania are doing a flourishing business, The 
managers, Messrs. Loper & Doughten, claim that the Guarantors has upon its 
books fully one-third of the casualty business written in Pennsylvania, and 
has a net surplus exceeding that of any other company whose business is con- 
fined to similar lines. 

—Charles L. Nelson, resident manager of the Fidelity and Casualty Com. 
pany for Kentucky, with Louisville as headquarters, though he occupied that 
position for but six months of 1892, succeeded in placing the Fidelity and 
Casualty a strong leader in the general accident business in that period. The 
premiums of his company in this class for 1892 were $73,590. or a lead of 
over $30,000 over all competitors. Each month of the present year has 
shown an increase over the corresponding ones of last. Mr. Nelson was re- 
cently honored with appointment on the directory of the Commercial Club, 
Louisville’s leading business organization, 

—The Masons Fraternal Accident Association of Minnesota, Minneapolis, 
which commenced business November 14, 1892, has made a satisfactory 
beginning for all in interest. This company accepts business both in and out 
of the Masonic ranks, and while operating only in Minnesota at the present 
time, proposes to extend its scope of operations as the business warrants. 
Good agents will always be liberally dealt with, and some very choice terri- 
tory is now open to the right kind of men, The Masons Fraternal charges 
twelve dollars per year, with an admission fee of five dollars, and purposes to 
sell insurance, not to give it away. The Masons Fraternal Accident Associ- 
ation has the following officers: President, C. C. Curtiss ; vice-president, 
N. G. Leighton ; treasurer, J. M. Williams ; secretary, L. Mowry ; attorney, 
J. L. Dobbin ; medical director, W. A. Hall. 

—A somewhat singular case, the outcome of which will be watched with 
much interest by accident underwriters, is that of the heirs of both Mr. and 
Mrs. Simon L, Frank of Brooklyn, against the Commercial Mutual Accident 
Company of this city. Itappears that during last July Frank and his wife, 
while crossing a railroad in a carriage with a number of others, were struck 
by the cars and killed, the coroner deciding that death had occurred to both 


simultaneously. Frank held a $5000 accident policy in the Commercial 


Mutual Accident Company, payable to his wife, and dying as they did with- 
out issue, the wife’s mother, one Mary Smith, brought suit against the com- 
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pany in the King’s County court for the face of policy, claiming that Mrs, 
Frank had actually survived her husband, if only for a few minutes. Mr. 
Frank’s heirs, however, claimed that the money should come to them and 
commenced proceedings in the courts of this city. The company had in the 
meantime made numerous efforts to settle, offering to pay $2500 to each 
party, which they still remain prepared to do. This offer, however, the heirs 
refused to accept and the company is now compelled to defend both suits, 
which have been carried over until fall. In other cases of this kind there 
was formerly cited an ancient law, which establishes the presumption that 
when a man and woman are both kil'ed at the same instant by the same force 
that the man actually survives the woman, owing to his superior physical 
strength an vitality. Another interesting point in connection with this 
accident is whether the railroad company can be compelled to pay damages 
for the killing of Frank as he had no survivors dependent upon him, having 
spent many years from his home and dying without children, The wifes 
mother has, however, recovered damages from the railroad company.— 
United States Review. 
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Meeting of Credit Insurance Companies. 


A CONFERENCE of credit insurance companies was held June 27 in the city of 
New York, which was attended by the following: Charles H. Worthen, 
general manager, the National Credit Insurance Company ; Elias B. Jones, 
general agent, the Atlas Guarantee Company; W. M. Deen, president, the 
Mercantile Credit-Guarantee Company; Victor M. Abraham, general man- 
ager, the American Credit Indemnity Company. The United States Credit 
System Company of Newark, N. J., ignored the call, and was not repre- 
sented at the meeting. 

The conference was for an informal exchange of opinion as to the best 
means of obtaining concerted and safe methods of conducting the business of 
credit insurance. It was agreed that without co-operation on the part of all 
engaged in this business it would be impossible to establish substantial re- 
sults, but it was agreed that careful writing of risks, with the following 
restrictions in mind, would be for mutual benefit : 

The percentage on ratings which the insured may extend has been too large 
heretofore, and should be reduced as much as possible, 

The single liability should always be limited to an amount not exceeding 
fifty per cent of the face of the company’s liability. To illustrate: If a mer- 
chant holds a $10,000 contract, he shall not be permitted to prove on any 
one party in excess of $5000. 

No contract should be written for a less sum than $5000, and the amount 
of the contract should be in proportion to the amount of sales, and in no 
case less than one and one-half of such sales, up to $2,000,000, 

No contract should be dated prior to the date of the application therefor, 
and prior sales should not be covered, Nothing in this, however, shall be 
construed as preventing one company from assuming the liability which would 
attach to another under the renewal of a pre-existing contract. 





The Home Withdraws from Tennessee. 


Tue Home Fire of New York has issued the following circular to its Ten- 
nessee agents. It is emphatic and to the point, indicating clearly what intel- 
ligent underwriters think of bastard legislation in that State : 


As the agents of this company hold licenses from the Insurance Commis- 
sioner authorizing them to do business in Tennessee during the year 1893, and 
the company has paid such taxes and fees as under the law exempt the com- 
pany from further taxation, we have felt that we could properly continue cur 
agencies as heretofore. 

The recent decision of your Supreme Court, however, that notwithstanding 
such licenses, and the contracts created by them, the company has no rights in 
the State, and no standing in the courts, puts a different aspect on the matter, 
and we have decided to discontinue our business in Tennessee at once. You 
will, therefore, please suspend at once, not only the issue of policies, but all 
acts whatever as agent of the company. Decline to make any endorsements, 
to cancel any policies, or to do anything whatever as agent. Make up your 
accounts at once to date, and send us a final report and remittance, 

Please pack up all supplies and property of the company, and retain the 
same subject to our order. We shall be obliged if you will report to us the 
number of signed blanks in your hands. Refer all applicants for concellations, 
transfers, or permits to this office, as your authority as agent is hereby sus- 
pended until further notice. 

It may be that we shall decide to cancel all outstanding policies in the 
State, but this is a matter for further consideration. If you have issued any 
policies since June 30, please cancel and return them as spoiled, 
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Electrolysis. 


WE are indebted to Progressive Age for the accompanying illustration of 
what was once a two-inch wrought-iron, coated water service pipe. This 
piece was one of the section taken from a covering of three 
feet of earth in front of the power house of the trolley rail- 
way at Battle Creek, Mich. ‘The system in use is known as 
the ‘*Short electric,” using the rails for the return (?) cur- 
rent, and has been in operation about eighteen months. 

The ‘‘trolley” has brought many discomforts to the com- 
munities in which it has been introduced and is a constant 
source of anxiety to the gas and water-works companies, 
wherever this method of propulsion is employed. The re- 
turn current is in the main responsible for the action on 
pipes, and it is the same whether the latter are galvanized, 
tar coated or of the so-called ‘* rustless’’ make. ‘he final out- 
come of this new source of annoyance to our industry can 
hardly be estimated at this time ; that it will bring many trials 
to the gas and water engineers cannot be doubted. That it 
js a most insidious incendiary has been repeatedly demon- 
strated. a! 

The trolley method of surface propulsion is at best a make- 
shift; its unsightly poles and dangerous wires speak for 
themselves. The killing and maiming of innocent persons 
by this engine of destruction in the crowded streets of the 
cities and towns where the trolley has been admitted is a 
daily occurrence. Careless drivers of horse cars become devil- 
ish motor men on trolley cars, and no matter what the state- 
ment by promoters to the contrary, the difficulty of controlling 
the movement of these cars is such that no one can foresee 
when an accident or collision may take place. ; 

As the trolley exists to-day it is a menace to the life and 
property of the citizens of any city in which it is in operation 
and the slight increase of transit secured by the aloption of 
this method of propulsion can hardly compensate for the 
great loss of life and other damage caused by it. The pro- 
posal of the Board of Fire Underwriters to increase the pre- 
mium on fire risks alone prevented the introduction of the 
trolley along the streets of New York. 





Non-Combustible Cotton Bagging. 


James E, BeAstey of Memphis, winner of the German- 
American's prize warehouse competition, sent to Atlanta for 
inspection by the committee of judges a sample of jute bag- 
ging claimed by him to be fireproof. It attracted much 
attention, and’ was tested by many present, their lighted 
matches having no effect upon it. Mr. Bea: Jey «liims to have 
treated the sample in question by a secret process five years 
ago, and that since that time it has been exposed to the se- 
v-rest weather in the open air, rain, sleet and snow having 
taken from it none of its non-combustible qualities. He 
states that the process adds only a half cent a square yard to 
the cost of the bagging.—/nsurance Herald. 





An Assessment Swindle Denounced. 


THE Insurance Department has recently been investigating 
the affairs of the Income and Life Association of America, of 
New York, of which James W. Hannibal is president; J. L. 
Mason, vice-pre-ident; Charles F. Brooks, treasurer, and B. 
S. Dolbear, secretary; the office is at 81 Cedar street. The 
president kept out of the way of the examiners, refusing to 
meet them, although having made an appointment to do so, 
This company has been doing an industrial business of small 
amount among the poor colored people principally. Its total 
income for 1891 was a little over $3000, and from January I 
to June 15, 1893, it had collected $2085 ; it disbursed in the 
same period $64 for sick benefits, and $1516 for expenses and 
incidentals. The company claimed to have a cash deposit of 
$2785 on the first of the year to the credit of a mortuary 
fund, but the examiners report that they have been unable to 
discover any trace of this fund, and believe it to have gone 
into the hands of some one who has applied it to-his own pur- 
poses ; they further state that they are of the opinion “‘ that 
under the present management the association exists merely 
for the benefit of its officers and employees, and the entire 
receipts, with the exception of the trivial amount paid for 
claims as above stated, have been appropriated for their sup- 
port.”" Superintendent Pierce has turned the matter over to 
the Attorney-General and says: ‘‘ From this report I am ld to believe that 
this association is maintained and operated entirely for the support of its 
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officers and employees without any intention of paying losses, and that it is 
nothing less than a swindle upon the poorest of our people and should be 
immediately suppressed.” 

A judgment has been entered against the association for $635 at the 
instance of Lizzie Goldberg who is a beneficiary, but as it seems to be un- 
collectable the facts in the case have been reported to the Attorney-General. 
The winding up of the association is, of course, inevitable in the face of the 
reports of the examiners ; but if it is a swindle, as the superintendent inti- 
mates, the person responsible for it should be prosecuted criminally. We 
hope the Attorney-General will take such measures as will secure the proper 
punishment for these persons who availed themselves of this means of 
swindling the ignorant, hard-working people with whom they had dealings. 


* 











MERE MENTION. 


—O. J. Wiggins of Cincinnati visited New York last week. 

—F. G. Tebetts is agent for the New York Life at Laconia, N. H, 

—The Continental's Pacific coast manager, D. B. Wilson, has resigned. 

—Herbert Wilmerding will apply the universal schedule at Rochester, 
N.Y. 

—The Long Island fire has declared a first dividend in liquidation of sixty 
per cent, 

—A. W. Hart, manager of the Columbian of Louisville, was in New York 
last week. 

—The Boston Marine Insurance Company is paying a dividend of five 
dollars per share. 

—Chas. C. Anderson has been appointed manager for the Germania Life, 
at Chattanooga, Tenn. 

—Pittsburgh’s chief industries seem to be excepted from the application of 
the coinsurance clause. 

. 

—William B. Cummins, an agent of the Mutual Life, passed away on the 
22d ult. at St. Paul, Minn. 

—Under protest the Citizens of Cincinnati has filed a statement with the 
Ohio Insurance Department. 

—It is stated that criminal actions will be brought against the president and 
secretary of The State Investment. 

—James L. Murray, local agent of the Mutual Life at Willimantic, Conn., 
died suddently on Tuesday the 27th ult. 

—Elmer E. Morse, cashier of the San Francisco branch of the National 
Fire, was accidentally drowned last week. 

—Holger de Roode of Chicago is trying to induce the Hand-in-Hand of 
London to establish a branch in this country. 

—Schedule rating of Minneapolis may be abandoned owing to the refusal 
of a number of companies to share the expense. 

—The death rate of New York city took a jump in the week ending June 
24 to 24.29 as against 21.88 for the previous week. 

—We were in error last week in announcing that the Illinois valued policy 
bill had become alaw. It was vetoed by the governor. 

—It is stated that a syndicate of European fire insurance companies will 
begin writing here through a prominent New York broker, 

—If “ Field Man” will furnish us his name and address we will answer 
his inquiries. We do not print anonymous communications, 

—The companies in the commission agreement favor a reorganization of the 
Fire Underwriters Association of New York State as a company basis. 

—Iloward Gray is reported to have resigned from the New York Under- 
writers Agency and to have become attached to the staff of the Hanover. 

—Mr. Peasley, who won the German-American's prize for a model cotton 
warehouse, had the pleasure of receiving $1000 in gold from that company on 
the 26th ult. 

—The Home Benefit Society of New York, an assessment concern of 
unsavory repute, is to undergo an examination at the hands of the Insurance 
Department. 

—Guy Francis, formerly secretary and insurance manager of the Knoxville, 
has been secured as special agent for the Aachen and Munich fire insurance 
company, of which Voss, Conrad & Co. of San Francisco are United States 
managers, Mr. Francis is a capable and experienced uuderwriter and a 
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courteous and pleasant gentleman. He is a valuable addition to the field 
force of Messrs. Voss, Conrad & Co. 

—Officers as follows were elected by the Iowa Underwriters Association : 
President, W. E. Page ; vice-president, Roger Swire, lowa city; secretary, 
C. H, Turner, 

—The Cleveland Life Underwriters intend to improve their minds as well 
as their bodies by having a paper on some insurance topic read at each 
monthly meeting. 

—The Insurance Superintendent for the new department in Illinois is to be 
appointed for a four year term, and will receive a salary of $3500 per annum, 
payable quarterly. 

—Superintendent Snider of Kansas has issued a license to the Mutual Re- 
serve Fund of New York, and that company will at once proceed to plant its 
banners through the State. 

—The Mutual Life of New York is stirring things up in Colorado through 
its agent John L. Stearnes, and has already exceeded the business of 1892, 
which was over $1,200,000. 

—Eugene Harbeck obtained the opinion of D. Ostrander on valued policy 
laws, and has printed same in pamphlet form. Mr, Ostrander claims that 
such laws are unconstitutional. 

—A company is proposed in Florida, to be known as The Industrial Insur- 
ance and Banking Company. The life insurance branch will be devoted 
solely to the industrial business. 

—We regret to learn of the death of Henry L. Parks, son of Secretary R. 
W. Parks of the Bay State Beneficiary Association, and extend our sincere 
sympathy to the bereaved parents. 

—Mr. Goodridge of the New York firm of Goodridge, Vietor & Co., is try- 
ing to form an inter-insurance association to be composed of business men of 
the metropolitan district exclusively. 

—Harrold H. Mansfield & Co. of Chicago are conducting an individual 
underwriting business. They do not write lines of more than $1000 except 
where loss would probably be only partial. 

—The Otsego County Board of Fire Insurance Underwriters recently elected 
officers, as follows: President, J. K. Tyler; vice-president, J. M. Denton; 
secretary, P. H. Potter; treasurer, D. W. Ford. 

—We extend our thanks to J. H. C. Whiting, the publisher, for a copy of 
the 1893 edition of the Philadelphia and Pennsylvania Insurance Directory, 
which, as usual, is a very complete and comprehensive work. 

—A fund of $57,000, subscribed by the members of the Kentucky Mutual 
Security Fund Company, now defunct, is to be distributed among 1260 mem- 
bers, each one receiving about $20 on each $1000 of insurance, 

—The American Mutual Life and Co-operative Union of Nashville, Tenn., 
has been chartered. The incorporators are W. H. McNeill, F. C. Whorley, 
W. H. Wilson, J. B. Champe, C. A. Black and T. I. Pegram. 

—J. A. Beasley’s winning plan for a cotton warehouse was for a one-story 
building divided into sections by fire walls, each section being divided into 
two smaller subsections capable of holding 750 bales of cotton each. 


—Superintendent Pierce of New York finds that the Income and Life As- 
sociation of New York city has been maintained and operated solely for the 
support of its oficers and employees. He intends to have them seek other 
positions. 

——The Secretary of State of Missouri claims that the making of rates by the 
Association of Fire Underwriters of Missouri is a violation of the anti-trust 
law. Following the publication of this opinion the Centralia board 
disbanded. 

— President F. A. Rothier of the Security and Eureka insurance companies 
of Cincinnati, O., has had the satisfaction of announcing the payment of 
semi-annual dividends by both companies, the rates being six per cent for the 
Security and three per cent for the Eureka. 

—The application of the Insurance Commissioner of Connecticut for an in- 
junction restraining the Mutual Benefit Life of Hartford from doing business 
has been turned down on a technicality. Another application has been made 
and a temporary modified injunction issued, 

—J. K. Elderkin has obtained an injunction at Toledo, O., to prevent the 
payment of his certified check for $500, which he gave to J. H. Snodgrass 
as the purchase price of the agency (?) of the Washiagton Insurance Com- 
pany, which Snodgrass failed to turn over. 


—The  ssociation of Fire Underwriters of Baltimore have recently in- 


creased the rate for steamboats, steamers and steam tugs navigating the 
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Chesapeake bay and its territories, from one to one and a half per cent. 
This action was prompted by the unprofitable experience of companies in 
Baltimore, to say nothing of the ridiculous and disastrous underwriting on 
the same class of risks in New York and other cities. : 


—President Frank Jones of the Granite State Fire had a large party of 
guests to entertain early this week, including some two hundred agents of the 
company and many persons of note in the insurance world, Banqueting, 
sightseeing and reunions passed the time pleasantly for all. 


—William A. Ellis, secretary and general manager of the Merchants Life 
Association of St. Louis, was in New York last week for the purpose of 
opening an Eastern department. He reports business for the first six months 
first class. The company will enter Illinois in the near future. 


—The Bowery Insurance Company of New York, it is stated, will have’its 
license to do business in Kansas revoked. The reason for this is that the 
company recently took a case from the State to the Federal Courts for litiga- 
tion, and by law thus forfeited its right to do business in the State. , 


—Tynberg & Co., licensed special agents in New York, will represent five 
Belgian and one French office, as follows: L’Esperance, La Ville de Paris, 
La Provinces Reunies, La Solidarite, L’Union Des Proprietaries Belges, all 
of Brussels, and the Societe Generale des Assurance Agricoles, Paris, 


—Harlan B. Miller, for a number of years officially connected with the 
Louisville, New Orleans and Texas Railway Company, has been oppointed 
manager for the Germania Life, at Nashville, Tenn., reporting to J. D. 
Thompson, general manager for the Southwestern department, Memphis, 
Tenn. 

—A New York daily paper that has for some time been running an alleged 
insurance department has given up the experiment. Its misinformation re- 
garding insurance matters was greater than its news facilities, so that under- 
writers declined to give the paper the advertising patronage that was ex- 
pected. It seems to be impracticable for a journal of general news and 
information to give the time, space and attention necessary to handling a 
special subject intelligently and persistently. 

—A. J. Steers, general manager of a health insurance concern calling itself 
the Brotherhood Mutual Benefit Association of New York, was arrested on a 
charge of grand larceny last week. Canvassers were secured by the associa- 
tion who were required to deposit $100 security; but in several cases the 
men were unable to obtain the return of the money on leaving the society s 
employ. The affairs of this concern and another called the Jersey Supply 
Company seem to be inextricably entangled, 

—The Mutual Reserve Fund Life Irsurance Association has at last obtained 
admission to Kansas, Superintendent Snider having on Saturday last granted 
it a license. For ten years President Harper has been seeking admission to 
that State and was met with the most violent and prejudiced opposition by the 
former superintendent. The issue he raised made itself manifest in State 
elections, for the opposition to the Mutual Reserve involved epposition to all 
other assessment associations, and they accordingly united their efforts to bring 
about a change in official sentiment, and the admission of the Mutual Reserve 
is the result. 

—Insurance Commissioner Hahn of Ohio last week caused the arrest of 
George A. Baynes, president of the Citizens Insurance Company of Cincin- 
nati, and George E. Robins, manager of the same company, for refusing to 
allow any access to the books of the company for the purpose of making an 
examination. The Citizens is one of the old special charter companies that 
claimed to be independent of the supervisory laws now in force, but a decision 
of the courts recently was to the effect that they must comply with the ex- 
isting laws and make reports to the Insurance Deparment. The Citizens 
recently filed its statement with the department, but when an examiner was 
sent to verify it the officers named refused access to the books ef the company, 
hence their arrest. 

—Resident Manager Guile of the Sun Insurance Office of London has ap- 
pointed as secretary of the United States branch J. J. Purcell, who has here- 
tofore held the position of secretary of the local department. Mr. Purcell is 
a capable underwriter and has had much experience, having been with the 
Sun for eleven years. His promotion is a deserved recognition of ability, 
fidelity and persistent industry. A.M. Thorburn becomes assistant secre- 
tary and will have charge of the business of the metropolitan district and the 
suburbs. He has long been assistant secretary of the German-American, in 
charge of its local business, having a record of seventeen years service in 
that prosperous company. His transfer to the Sun indicates that manager 
Guile knows good men when he finds them and is determined to surround 
himself with such. 
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DEPARTMENT OF 
IDAHO 


EQUITABLE LiFE ASSURANCE Secs £%; 
WASHINGTON AND NORTHERN 


ANTED: ACTIVE, ENERGETIC, CAPABLE 
Solicitors. Only men of character and integrity need apply. 
L)eral contracts and unequaled erritory. 
W. J. MORPHY, Manager, 
SEATTLE, WASHINGTON, 





We have a good proposition to offer Special, 
General and Local Agents of Retiring Assess- 
ment Companies. 


Address, 


COLUMBIAN ACCIDENT COMPANY, 
CHICAGO, ILLS, 


“THE NATIONAL MUTUAL INSURANCE C0. 
WORLD BUILDING, NEW YORK, 


In addition to its regular business will msure under average lives 
and pay the full amount of the policy. The Adjusted Rate Plan 


A V ERAGE | is an entirely new feature in Life Insurance, ‘The rate charged 
| corresponds with the risk assumed, the same as in Fire and 


| Marine Insurance. Ihe nearer the applicant approaches the 
| standard of a first-class risk, the less the cost, 
Send for Circulars. Genera ral and Special Agents wanted. 
HOMAS L. ALFRIEND, 
MANAGER WASHINGTON LIFE INSURANCE COMPANY, 
OF NEW YORK, 


For Department of the Virginias and North Carolina, Richmond, Va. 
Agents wanted at all points in the above territory. Good contracts to men whio are 


willing to work, 


Manhattan Building, 
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G F. SCHILLING, MANAGER ILLINOIS AGENCY 


Germania Life Insurance Company wishes good men in Chicago and State, 
Will pay liberal commissions. 
G. F. SCHTLLING, Manager, 


Room 416, No. 79 Dearborn Street, Chicago, 


NSURANCE SOLICITORS. 
We offer liberal inducements to active solicitors, able and willing to 
work, Accident and Health Insurance combined. If you are about making 
a change, or desire a side line, address 


BERKSHIRE HEALTH anp ACCIDENT 








ASSOCIATION, 
WESTFIELD, MASs. 





RE YOU A LIFE INSURANCE AGENT? 


If so do you know that by representing the 


FIDELITY MUTUAL LIFE, OF PHILADELPHIA, 


you can do from 20 per cent to 55 per cent better for your patrons and 
at the same time increase your income in at least the same proportion? 
Are you a Fire Insurance Agent? If so do you know that by giving 


the matter a part of your time you can materially increase your exchequer? 
For particulars, address 
D. R. MIDYETTE, Southern Manager, 


1111 E. MAIN STREET, RICHMOND, VA 








M. C, Puituirs. WISCONSIN. 
HILLIPS & KLEIST, 
ATTORNEYS-AT-LAwW, 
COOK BLOCK, OSHKOSH, WISCONSIN. 


REFERENCE—National Union Bank, The National Bank. 
ATTORNEYS FOR American Mutual Accident Association 


CORPORATION AND INSURANCE LITIGATION A SPECIALTY, 





Joun C. Kieist 





INS. CO., DEPARTMENT OF 


Gilbert D. Raine & Co., General Agents, Memphis, 
if application is made at once 





Arkansas and West Tennessee. 
Tenn., will give one or two first class specials ** Top contracts’’ 
This section is particularly prosperous t this season. 





ou SAY YOU’RE NOT SATISFIED ? YES? ? 
Well, why don’t you come to the great and g:owing Insurance field of the Pacific? 

You will make money, if you are a first-class solicitcr, by corresponding with F. A. Winc, 

Manager Pacific Northwest Department for one of the best Old-line Companies. 

Address, care 2:‘-222 Bailey Building, Seattle, Wash 


Exclusive territory in five good States to reliable men. 


ANTED, BY ONE OF THE OLDEST AND 


America, 





Best Life Insurance Companies in men who can sell Renewable 
To those who can show good records, a profitable contract will be 
Address, 

Care of ** THe Srectator,”’ 


P. O. Box 1117, 


Term Insurance, 


given. Term Dep’t., 


New York, N. Y. 


O YOU EVER WRITE ANY LIFE INSURANCE? 


Don’t you find good, insure able risks, who are turned down or postponed, because they 

do not measure up to some cast iron standard laid down by some dyspeptic Medics al Director ? 

Find out what the National Life of Ilartford will do for them, if they are good, insur- 
able risks. 

! he National is ro experiment. Jt is fully on its feet, and has now $15,000,000.00 insurance 
on its books, with assets of $3,000,009.C0, and has the largest ratio of assets to liabilities of 
any life company doing business in this country. Best Me ey d company for agents, 

Write for information to BrvAN McCULLEN, Jr., Manager South Eastern Department, 
Richmond, Va., and la argely ii increase your income thereby. 


ISCONSIN DEPARTMENT OF THE NATIONAL 
LIFE INSURANCE CO, OF VERMONT. 


The Company offers liberal terms to men of push 








good field for good men. 
Our guaranteed, cash value policies sell at sight. 


JAMES B. ESTEE, 
Mack Biock, MILWAUKEE, W1s 
— DEPARTMENT OF MICHIGAN OF THE 
HOME LIFE INSURANCE CO., 
FOR NORTHERN AND CENTRAL INDIANA 
NORTHWESTERN OHIO AND ONTARIO. 


This isa 
and integrity. 


Write to Manager, 





Ss. F. ANGUS, Manager, Detroit, Mich. 
H. PLANT, GENERAL AGENT THE NEW YORK 


e Life Insurance Company at Macon, Georgia, for the Department of Georgia, 
Florida and East Tennessee. Good Contracts and Good Territory for First-class Specials. 


ANTED— ACCIDENT INSURANCE AGENTS. 
E, E. Crapp, Manager of the accident insurance department of the FIDELITY 
AND CASUALTY COMPANY for the States of New York, New Jersey, Massachusetts 
and Rhode Island, will pay liberal commission to good agents in those States, Office 
45 Pine Street, New York City. 
As I am making a special effort to secure the accident business in your vicinity, agents 
who have such business to place would do well to apply at once. 








E, E. CLapp, Manager, 45 Pine Street. 


HE IOWA DEPARTMENT OF THE MUTUAL 
LIFE INSURANCE COMPANY OF NEW YORK 





Desires to contract for a few good men to occupy districts in the State. Correspondence 


with reliable men solicited. 
FLEMING BROS., Managers for Iowa, 





Des Moines, Iowa. 
EW ORLEANS AGENCY 
OF THE UNION CENTRAL LIFE INSURANCE CO. 
Or Cincinnati, Oun10, 
Offers good contracts to good men; paying renewgl premium commission. Address, 


A. O. PESSOU, State Agent, 
104 Common Street, New Orleans, La, 


RAVELING APPOINTMENTS FOR SOME OF 
the United States will be granted to a few first-class Life Insurance Solicitors. None 
but men of the highest personal character and business experience need apply. Satisfactory 
references required, Address, 
DEPARTMENT SECRETARY, 
Best Company, 
P. O. Box 194, New York City, 








